



Write down 10 people that you know that you have not yet approached with your new Avon business.

	
	

	
	

	
	

	
	

	
	


Your homework is to contact each one of these people.  Offer them the Avon opportunity, and if they are not interested, recruit them as a customer.  If they are not interested in Avon at all, ask them to refer you to someone who is.


     * Set a personal sales goal.  Start at $100.  Stick to it.  When your goal is met, 





            increase it by $75.  You can do it!
	Advertise
	Get Attention!


	Refer

	Use fliers, brochures, and business cards.  Dress to impress.
	Give out samples, use the well-know Avon* logo.  YOU are your best advertisement.
	Offer discounts for referrals.  Ask family and friends for referrals.  

	Use bright colors and easy to read fonts. There are a million places you can put your advertisements.
  Laundry mats, bulletin boards at gas stations and restaurants. Stick your business card in the frame of a mirror in a public restroom.  Leave brochures ANYWHERE that people sit and read including the library, dentist office, doctors office, etc

	Samples = sales.  Every customer wants to try it before they buy it.

*Avon logo should be used in a tasteful manner.
Wear Avon makeup, jewelry, clothes, perfume and when complimented, give them a business card or brochure.  Neat, clean, well dressed reps are more successful reps.


	When you are given a referral, follow up with that person immediately.
If someone says they’re not interested in Avon, be polite and courteous and thank them for taking time to speak with you.

If you don’t ask if someone is interested, you’ll have no success.



	Write down an idea you have about advertising:

	Write down an attention getter:
	Write down people you think would be interested in becoming an Avon rep:



